
FIRST-TIME
LEADER

Every purchase funnel there ever was is a variation off AIDA: Awareness, Interest, Desire, Action. It’s all about moving prospects through the funnel.

Awareness (Step 1 is making people aware of your offering.)

Interest (Step 2 is sparking an initial interest in your offering.)

Desire (Step 3 is creating a desire for your offering.)

Action (Step 4 is closing the sale and moving the prospect to action.)
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